IT firms home in on aerospace
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New Dalhi, 17 June
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G H Rao, executive vice-president, global business develop-
ment, Aerospace Vertical, suid: “There i5 great potential in the
Hdmﬂnmmmmumpmdfur next six yrars.”
Wipro is relatively new in the field with three expe-
rience. The company with its old in product engineer-
lngnndujmdedppmmm maore clientsin thisspace.
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Satyam also signed s multi-year, multi-disciplinary service ngree-
mmmmmmcmmum a manufuc-
turer of spacial purpose aircraft, mandating Satyam to provide
design, CAE, analysis, product lifecycle management und oth-
er services for the specinl mission and trainer aircraft manu-

[ncturer

Infosys Technologies® achievement in the nerospace and
defence sector includes worldng with Alrbus on the inner
fisced trailing edge of the wing of the Airbus 380, setting up vir-
tual aerospace engineering centre {for Spirit Aero systems and
working with Triumph Composite on design floar far
Alrbws 389 freighter. For the financial year ended a1, 2007,
the manufacturing '“"“",’,,’ {of which nerospace is a part), ac-
counted for 13.5 the total revenues of the IT firm.

Besides énginoering and software development for the

perospuce compinies, the IT companies still provide back-end
services fwnlrlhﬂ and airports,

TCS recently signed an Mol to implement and munage
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(CS1A), The company also support and maintenance
fnr internal IT systems and external-facing spplications such

for Sei re Adrlines, Qantas, Virgin Atlantic
nmlirlthh In 16years, TCS has made asrospace design
one of ils most importamt revenue streams, accounting for 7
per cent of the company's tumover this year,

NIIT Technologies nlso earns 27 per cent of fis revenues
from its travel and transpart vartical, where it provides soft-
ware solutions to British Saber and United Airlines.

Pradeep Udhas added: "Since these kinds of services do
not require high levels of expertize and investments, it Is an
open game for anyone.®



