Oﬀered tomorrow’s
technology today
For a global ﬁnancial investment ﬁrm

Client description
Established in 1947, the client is one of
the most trusted global ﬁnancial
investment ﬁrms. With more than 600
investment professionals working
across 25 countries, the client focuses
on delivering exceptional asset
management services to grow the
portfolio of its diverse customer base.

Business objectives
HCL got inducted in multiple Snowﬂake
initiatives – Oracle to Snowﬂake
migration, implementation of Global
Sales & Asset Marts (GSAM),
Consolidation of Snowﬂake accounts
and supporting the Snowﬂake platform
across enterprise.

Global Sales Reporting was identiﬁed as the ﬁrst project to move away
from legacy state where Oracle Exadata was used as DWH and Informatica
was used as an ETL tool. To enable this, the client aimed to:-
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Digitalize its
legacy global sales
reporting platform

Embed automation
in the migration
process
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03

Implement global
sales and asset
marts (GSAM)

Adopt smart
Snowﬂake
operations
02

Our solution
Leveraging its 15+ industry experience across multiple geographies for
leading global investment managers, custodians, and fund managers and
implementing domain-led IT solutions bolstered by third-party product
competency, HCL provided the following:
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Enabled the global adoption of Snowﬂake to
transfer increasingly higher data volumes of client
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Enabled the standardization and automation in the
legacy data platform migration to Snowﬂake
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Modernized 1379 base tables, 445 aggregate tables,
390 ﬁles, and 1414 jobs to Snowﬂake Cloud on AWS
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Enabled two accounts of Snowﬂake on AWS and
Azure for multi-cloud strategy
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Implemented advanced
capabilities for sales and
asset marts
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Business impact
HCL’s integrated approach and
capabilities led to game-changing
results for the client. Here are some
of the highlights of the value
delivered:-

Successful
implementation of
Snowﬂake-powered
centralized data
management platform

01

Replacement of
legacy technologies
with rationalized
data objects leading
to smart operations

02
Deployment of adaptive
and scalable platforms
to meet changing
business needs
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04
Integration of
advanced analytics
capabilities to enable
sales predictions

HCL Technologies (HCL) empowers global enterprises with technology for the next decade today. HCL’s
Mode 1-2-3 strategy, through its deep-domain industry expertise, customer-centricity and entrepreneurial
culture of ideapreneurship™ enables businesses to transform into next-gen enterprises.
HCL offers its services and products through three lines of business - IT and Business Services (ITBS),
Engineering and R&D Services (ERS), and Products & Platforms (P&P). ITBS enables global enterprises to
transform their businesses through offerings in areas of Applications, Infrastructure, Digital Process
Operations, and next generation digital transformation solutions. ERS offers engineering services and
solutions in all aspects of product development and platform engineering while under P&P. HCL provides
modernized software products to global clients for their technology and industry specific requirements.
Through its cutting-edge co-innovation labs, global delivery capabilities, and broad global network, HCL
delivers holistic services in various industry verticals, categorized under Financial Services, Manufacturing,
Technology & Services, Telecom & Media, Retail & CPG, Life Sciences, and Healthcare and Public Services.

www.hcltech.com

As a leading global technology company, HCL takes pride in its diversity, social responsibility, sustainability,
and education initiatives. As of 12 months ending on March 31, 2022, HCL has a consolidated revenue of US
$11.48 billion and its 209,000 ideapreneurs operate out of 52 countries. For more information, visit
www.hcltech.com

